
Prairies Defence Readiness Workshop 
SCHEDULE 

 
Tuesday, March 24, 2026  |  8:30 AM – 4:30 PM 
Calgary Petroleum Club  |  Calgary, AB 

 
Time Activity 

8:30 AM – 9:15 AM Registration 
Sponsor tables open (cyber, physical, ISO/quality, legal, government) 

9:15 AM – 9:30 AM Asking guests to be seated, room reset, Final A/V checks 
9:30 AM – 9:50 AM Opening Remarks – STEP (Host/MC) 
9:50 AM – 10:00 AM Housekeeping  

10:00 AM – 10:40 AM 

Session #1: CPCSC Cybersecurity Program Overview and Readiness Pathway 
Speaker: Jonathan Joubert, Senior Client Relations Officer, Public Services and 
Procurement Canada (PSPC) 
 
Topics: What is CPCSC, how organizations navigate the pathway, and how 
compliance is assessed. 

10:40 AM – 10:55 AM Coffee Break + Networking 

10:55 AM – 11:35 AM 

Session #2: Contract Security Program and Security Screening 
Speaker: Jonathan Joubert, Senior Client Relations Officer, Public Services and 
Procurement Canada (PSPC) 
 
Topics: Personnel screening and facility clearance pathway. Timelines and 
documentation. How NATO related requirements typically fit when a file involves 
NATO classified information or NATO related engagements. 

11:35 AM – 12:15 PM 

Session #3: Procurement Assistance Canada (PAC) 
Speaker: Kris Ruiter, Regional Manager, Procurement Assistance Canada (PAC) 
 
Topics: Becoming a Supplier to Government of Canada, Standing Offers, Pro 
Services 

12:15 PM – 1:15 PM Lunch & Networking – Included with registration and complimentary for speakers and 
sponsors. 

1:15 PM – 2:00 PM 

Session #4: Controlled Goods Program 
Speaker: Dominic Dube, Education Program Officer, Public Services & Procurement 
Canada (PSPC) 
 
Topics: What is CGP, what triggers CGP, practical steps, common pitfalls, short Q&A. 

2:00 PM – 2:15 PM Coffee Break + Networking 

2:15 PM – 3:15 PM 

Session #5: ITB 101 Value Proposition 
Speaker: Denean Tomlin, Head of Industrial and Technological Benefits & Value 
Proposition, SkyAlyne 
 
Topics: What primes look for, dual-use equipment and/or services, value proposition 
and credibility signals 

3:15 PM – 3:30 PM Q&A 

3:30 PM – 4:30 PM Networking session with sponsors and suppliers 
Sponsor displays open around the room. 

 


